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Two Great Events:

John Latendresse

Tuesday, November 19, 1996

Richard Liddicoat

Friday, January 17, 1997

Holiday Inn - Rosslyn, VA

Mr. John Latendresse, founder of the
American freshwater pearl industry,
accompanied by his daughter Gina
Latendresse (President of the American
Pearl Company), will be giving a hands-
on exhibition about pear! bearing

addition there will be a discussion on the
current status of the world pearl
business. The meeting will be head at
the Holiday Inn - Westpark in Rosslyn,
Virginia on November 19", Starting
time is at 7:00 PM. This promises to be
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Yes food Ward Wil be ai the
Holiday Party and Auction and you
ever Frow whom he may bring!

ur chapter's momentumn continues.

Our numbers increase along with

our activity. We have had a summer
of wonderful monthly programs, which
will continue throughout the autumn. As
I write this we have only two more
monthly meetings before our annual
holiday auction and dinner. Last year's
was a smashing success and. with vour
help. we plan to surpass it.

Mark your calendars for December 7th.
We are a bit earlier than usual but wanted
to schedule our function = without
interfering with other partics or with your
own hecavy holiday sclling scason. The
Board rcccived scveral requests  to
schedule our event on a weckend so there
would not be the usual pressure to end the
evening carly for work the next day
Therefore. we will experiment this time
with a Saturday night party. dinner. and
auction.

Our holiday auction continucs to bc an
important incomc¢ producer for the
chapter. Without such financial success
we would not be able to bring in such
outstanding specakers as we have had the
last three years. Therefore, we will name
an auction committee this month and
expect cach of you to contribute items for
the auction as well as sccure donations
from your supplicrs. Remember. cach
outside person or firm who donates 1o out
auction will recerve a free advertisement
in our award-winning newsletter during
the coming vear. Be sure to (el vony
supplicrs and friends about this ofler
when you are soliciting donations

(Contined on pag.
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Finallv s0we can better serve the gan
aid jewoiny comnunrity in oot {ive-
Staic  arca. weo oSt cendiuc oud
ontreach to the community. Every

Remind people that they are welcome io
join our meetings. Other than our
nightly or annual mecting fee, there are
no requirements whatsoever except a
desire te attend.

time you talk with a dealer. supplier,
friecnd. or collicague who does not
regularly attend our meeting, remind
cach of them that they are welcome to
join us Other than our nightly or annual
meeting fee. there are no requirements
whatsoever except a desire 1o attend. [
want 1o urge cach of you to bring at least
otic new person to a meeting or 1o our
holiday dinner before the end of 1996.

Thank you for making this a successful

year and for your continuing support in

making this the finest GIA alumni
r in the world. )

chapter in the d R

WANTED: VOLUNTEERS

We are in dire need of volunteers for the
Annual Holiday Party and Auction and
for contributors for this newsletter. The
newsletter would be on time morce often if
we had more contributors. We need more
volunteers in the association.. See any
board member to offer your help.

abiiiunlly deok Ly

e woiid-wide el

Richard T. Liddicoat, Jr.

To kick off the new year our speaker
will be Richard T Liddicoat. Jr.
Chairman of the Board of the
Gemological Institute of America. The
author of the Handbook of Gem
Identification as well as numerous
other books and articles. Mr. Liddicoat
is well known to everyone in the
jewelry/gemstone  business. Mr.
Liddicoat started with GIA in 1940
when Robert Shipley hired him. He
completed the home study curriculum
in about eight weeks but did not qualify
for the C.G. (then GIA awarded a
Certified Gemologist title) uniil 1941,
He has been with GIA since 1940 (with

Pres o vatiot nosidond duaniy Bt

wrin CHA Lave mcluded e

Pducation. 1240-42 X 40-4¥ Diredics
ol the New York oranch. o400 1ust
Assisiant Docctor of GIA fron 1956
1932 Exccuinve Director and LEO fiom
1932-1983. The utie of Prestdent was
added in 1976, After a nuld hean sitack
in Junc. 1933, the CEO duatics were
relinquished At that time he was nomned
Chairman of the Board

Get (o this miecting cariv as i1t 1s sure 1o
be standing 1001 only!

Curtis Dahle, {;.G. Passes Away

D.C. Chapter member Curtis Dahic died
in Scptember from cancer. Cunis worked
for vears at Dahne & Weinstein Jewelers
near Timonium. Marvland as their head
appraiscr. An excellent musician. Curtis
was well versed on many subjecis as was
evident from his many lctters to Editors
(including the first to tlus newsletter)
Onc of his vicws was that his cancer was
directly caused by his exposure to
refractive index fluid and specific gravity
fluids. Whilc this view was extremely
controversial it probably helped Icad to
the replacement of the old RI fluid with
the current RI fluid. Curtis is survived
by his wife, Bunny. They had no
children

N

District of Gemology
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Past Speaker

Sapphires Don’t Eat,
Sapphires Don’t Die

Or Why | Left Farming
For The Jewelry Business

By Martin Fuller

herlock Holmes always impressed
S that we should pay attention to the

obvious, and it’s obvious that

Shirley Beck is more than one
person. That’s all there is to it. It is
impossible to do what Shirley has done
in one lifetime in one body. Yes. her
trusty heat-treater, Dale Siegford, was
there to field the overflow of questions,
but there was no doubt that Shirley
knows her sapphires. And she knows
Montana and she knows farming. She’s
more than ambidextrous - hell, she’ll
birth your calves if you ask her!

We learned there is a lot
more to sapphire mining in
Montana than Yogo Guich, a
prominent name in the

American sapphire story.

Shirley Beck and Dale Siegford in
their store in Philipsburg, Montana.

5>

Shirley Beck, the very entertaining
speaker at the September meeting.

Shirley spent the cvening
speaking very fast about the various
sapphire mining operations currently
producing in Montana. including
American Gem and Gem River Corp.
We learned there is a lot more to
sapphire mining in Montana than
Yogo Gulch, a prominent name in the
American sapphire story. We were
treated to slides of the mining process.
including Dry Cottonwood Creck and
the Anaconda Bar, and there was
plenty of hands-on material available
to help our members become more
familiar with sapphire of all colors.
available right here in the United
States. Examples of heat treated and
non-trcated sapphire were particularly
eye-opening,.

Shirley 1s a fount of
knowledge and is very open to
questions about Montana sapphire.

She welcomes inquiries cither
gemologically or if you have clients
interested in something novel. as well as
beautiful. and mined in the U.S A

Jerry Root, Ira Kramer, and
Elizabeth La Nier examine
sapphires made in America.

Shirley shows her “before and after”
wares to Jean Louis Moulene,
Pebbie Barnes, and Camilla Masr.
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ERUDITUS

Revowncd Author and Apprasal 7

Anice Millcr on Research

By Anna M. Miller, GG

an vou believe 1996 is almost gone’
And this s mv final column for 7he
fastrics of Gemolegy newsletter When
Pagreed b write four colbming it was nn
wtention o give sou some information
about vaination:  the historv,  markets
and maay iovels of value, What a subject!
¢ teel o dude bt hike a o porcuping
hunter.. . Do yon kinow how to calch a

percupine’

S

1018 best to wait undl the porcupine is in
the open Then. watching for his slapping
tail, you rush in and pop a large washtub
over him.  Then....you have somcthing to
sit on while you plan your next move
And. here Lami .. ... still un the washtub

During my research I ran into
some really odd and quirky
things. I found out there is a
place that  markets  genuine
human shrunken heads (the type
from Borneo headhuniers).

How am [ going to tell yvou cvernvihing
vou ever wanted  (and needed; to know
about gemis and jewelry valuation in four
short columns? Truth 1s. [ cannot
Gems and  jewelry  appraising s a
profession in which you may nced u
lifetime to become proficient.  The reason
1s that appraising results i a retlection of
the gemologist/jeweler who creates
document. Your documents il g whoi
s O

ot more about vou than may i

aware . or would bke the worke 1o ko
The reader (of your apprnsai docunient
will soon know if vou are knowledgeabl
about a subject.  and. f you have the

abshity to erticuiine diat Rnowiedge o
a litle soul scarching mught be oy oidcs
before vou spend  the
iecded

Hrac dotuadiy
DLCoine a

YO g

frroiessional

appraser 1oask vosincit o

Eoavinaiiy A s aid

Appralsi

ewin T the answer o JACIE
further ot o the answgr LY es
feadhy 16 Zive Vol mind and gng i

exploney and devounng the subject. ail
dovelopting  an

artcuiate 3
xpressig what you have discoyered
You must have passien for this job.. . tin
simpic language reathy enjoy what vou
arc doing). [(niegrity and passion have a
way of comung through in thic finished
appiaisal document.

IR

Also, it takes o lot of book study
‘aluation science studics should dealiy
bc  supplemented  with  studies 1w

gemology . nuneralogy. envstallographs .
geolegy.  lapidary arts. mctals. jeweln

and the
And vou can add to
your expertise by wding adult education
classes in Business Law . Leononses, and
ATU Hiiswory It ail adds wp 10
~an clemeni that 1s sadiy
fackimg 1n this last-puced indusiry s
which wo ae wid oy e leading
vemological mstinte ting doyen bos and

manufacturing. watchmikmng,

study of e arist

Scholarsing

read ® o oshors bome-study fessons on .
Guabied oy

HERT S

single subiect vow e

VIUC 05 qouding those lessons w

froidhi T i isagd
Lo s i vanh
[T cadoratond He i
fre il W ’
e
Lioal [RE T S LR T

HOL oGt soddonty . DHUOV o adinad Sl

of both formal and seli-cducaiien

SOLVERNG THE VALUATION

e

LR AN EL ]

pro it otk
FEERAS A R AN

ieoyouth At

199

Caltinates on

potiophiphis |

This would te an assignment for enbe

frisoiess  odug: [NE A

apbrascrs As these petropivpte

“lived e the fand T they e e
voi personal propeirts X seal proper
APPraser tir S eas i
ARPIAISCr Wil han 1o o Hi

questions: Does the petroglyph iniprove
e vidue of the land? To what oxtent
can meome be generated by it Thus 1s
site spectfic question and has (o do i,
where the Jaud s sad the amoang o
petroghvphs ont H they use the fric o
Jdpproach tand they probably would) 1o
value the petroghvphs there
constderalion given o these questions

Are gurdes going (¢ be paid 1o show

thes attraction” How much incon wib

Hitisg e

be gencraicd by vuaides?  Afso. how
much mcom: will be gererated by sprix
offs such as “hepping bags. cards. pos

Ltrds” Phese products would nvar:

have protares of the petioghvphs on thes

sacfaces 1o othe fong run ths o vah
1

SN

Busties

SR was boohn s Wie near st

i ontinued i Fage
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or better than the Biwa pearls at a frac-
tion of the price. Thev aceur i natural
colors of pink. peachi mauve heathor anid
white. There 1s a remendous diffeience
it value between the cultured saliwater
st and the natural one. A nawral peard
ll nacre, whiie a cultured peatl 1s
miostiy sheil bead with a veneer of nacre
aver the shell. However, freshwater
pearls. while inexpensive. arc also all
nacre because they can te grown with
picce of mantle tissue alone. without the
shell bead Thus the feast expensive cul-
tured freshwater pearls from China rival
i most expensive natinral pearls in qual-
iy, Frone the strangely shaped rice
krispies of the '70s and "80s China's qual-
uy npproved sich ihat their freshwater
pearls can pass for Japancse akoyus at a
much fower price. However, because ihe
imarket wants round pearls the Chinese
arc now nucieating freshwater musscls
with sheli beads They are also rounding
out-of-round freshwater pearls and using
them as nuclet It is not certain how the
wenket will react to these innovations.

Pavls bdve been nuitated by plastic
beads. both solid and hoilow. and glass.
Cilass dipped in paste and fish scales arc
known as Majercas. Ward explains how
these nitattons can be separated from
caltured or natoral poar's

The majeiy of pearl sides are Japanese
akoyas, winie high qualiy Clinese fresh-
water pearls are relatively unknown at
this tinie There is a small niarket at the
top for both black and white South Seas
pearls in buving pearls there are five cn-
teria for determiing quality: size. luster.
surface condition. shape and caler. The
vatug of the peart will vany as these pa-
rameters vary There is a chart at thic end
of the book demonstrating the relation-
ship among these various criteria 1o help
a consumer undersiand vajuc,

This hook centans the clanty o writig
zh qmi v of phocyiaphs jopctis
w-depth subject knoe ledy
oo sajoved e Pred Woard's pudiicatien
a1 e weicone addien e e T

s ihe gemologist and joweles as well as
the consuiner shopping for peails

grad fui

ol h

There’s Fire In Those Stones

Opual Seminar Held in California

By Cathy Geber

e first thing we learned at the Opal
Scminar was that we are perfectiy
content o fet others brave the heat. the

lack of amcunities. and the abundance of

black fhes. sprders. and back breaking
labor 1t e all worth it though Tor the
true opaihohc  This scminar was spon-
sored by thie American Opal Society

(AQOS) at the Amecrican Federation of

Miucralogical Socicuies show and con-
venton in Riverside. CA on August 10
1996

Barbara McCondra has made a living
mining Australian opal for over 20
vears.  Lightning Ridge became too ox-
pensive 1o mine. se she now has claims
i the Yowah nut ficlds 1w Queensland
fliese opais form in iropstonc conere-
tions thai ranye from pea size to softbal
size Mosi are empty. bul some cottali
opal that nivals the quality of epals any-
where The anatriy pleces can cotitain
very colorful patterns in addition to the
opal. and ilicy make outstanding jewceln
and specnnens

A4l Books

i altit -(‘v! sevet

cose a demonstration on how 1o
He showed how to sclect the

On Opal

cut opal

best fire faver 1 oa piece of rough o
oricnt 1t and to grind tie stonc for the
best resulis His talk on opal evatua

tion inciuded factors such g+ bods
color. play of color. brightuess, tians-
parcney. pattern, and sysoo as vk o

»rdd\mg versns crizaligs e aiso dis-
cussed doublets tnplets and sviibe

(S

AS, e

tir ihe barrn

Dave Burton. Presiaent i
counted hits adventares
Australian outback
usual ammal hfe werc
samples of magniticent fossil opal tha
he had worked wnto jewelny includinyg
the Dragon's Tear

Sitdes of the wn-
cilowed by

Tim Thomas. of The House of Tibara
offercd many ups on buyving opal. Just
as important as price and @aste s the
cotional factor, especially of puichas

iy rougit opal. A certain Tcomiborn
song” between the buser s skl fevad
and the pessibie destruction of et
terial niust be maimntaed
as much as possible about thc opai bo-

At P
NINVYS G

myg puichased. Gpal that s duy o
certatn localties sucli as g v ais
NV or New Freld i Austradig o sron
nmere than S0 feer deeps s
greater chiance of crazing
ticipants nodded when he asse
i is cheaper 1o buy opai i v
than 1 Australia

ot

ran:

desic

All the speakers were also

the show  so afterasids, we

spotidd Ol OOy el WS T
ead A ofat sclinta st b i
SYH I IR I O i

sty fs fref o o e Ol

Snahenn O 5
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KEYS TO AUCTION SUCCESS -
PREPARATION AND AWARENESS

By Gail Brett Levine, G.G.

Copyright October 1996 by Gail Brett Levine, GG
six years of

uring my
D examining  nearly 5,200

jewelry items for Auction
Market Resource, I've witnessed
winners and losers in the auction
marketplace. Unfortunately, there
are many auctions where the
winner will be more upset than the

loser. This is because the winner
overpaid! One or more of the
golden  rules  of  auction

participation were either unknown
orignored. You can be a winner if
you learn the ropes. The best
strategies you can take to an
auction are preparation and
awareness. To be a professional
requires preparation. Auctions and
auctioneers have become
sophisticated. ~ This trend will
continue.

The best strategies you can take to
an auction are preparation and
awareness. To be a professional
requires preparation.

Inspect the property -- in person,
or engage a gemologist/appraiser
professional to view the piece on
your behalf or, at the very least.
obtain a condition report from the
auction gallery. Be conscious that
the auction gallery is interested in
selling the item; expect a rosy

picture.  Precaution inspections
are mandatory. The best possible
scenario is to examine the piece
yourself armed only with a ten
power loupe. While you are
inspecting, talk it up. Ask for
opinions from those beside you
and the gallery representative
behind the counter. All the while
look for missing stones, repaired
areas, solder lines, damage to the
frame, added elements not original
to the item. Look at the signature,
metal stamp,
hallmark, or \
trademark \
thoroughly for
genuineness. Do
not rely on the
information in the
catalog or the
photo. The lot information in bold
print is what is guaranteed. Be
aware that the photo may have
been enlarged and/or color
enhanced. Point of information: at
auction you are buying "as is,
where is."

Do your homework in advance -
focus your attention on items that
interest you, don't let your
concentration wander to other
items. Circle these items in the
catalog. Find out what similar
jewelry items are selling for. Get
additional catalogs with the prices
realized for at least 3-6 months
prior to the auction. Research
geographically  other auction

\

current market value and
am— should not be interpreted as
] <4

galleries for similar pieces and what
the accomplished sales prices were
Research at retail stores, pawn
shops and antique jewelry stores for
comparable pieces.  Study price
guides, price hists and reference
guides -+ this will give you a
monetary range to expect. Try to
go to at least one auction sale
before you actually purchase to get
the "feel" of the gallery. Take
notes, watch bidders, and strike up
conversations with the
professionals and dealers.

Pre-sale estimates for all lots
in the catalogue are intended
as approximate guides to

prices. Pre-saie estimates
can also be used as a marketing
tool: the lower the pre-sale estimate
the more interest it creates. It
makes sense, doesn't it?

Thoroughly read the conditions of
sale in the front of the catalog.
Almost every auction gallery will
have a limited condition statement
that will read:

"all statements contained in
the catalogue or in any bill of
sale, invoice or elsewhere to
authorship, period, culture,
source, origin, measurement,
quality, rarity, provenance,
importance, exhibition and

(Continued on puge ~)
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(Continued from page 6)

literature  of  historical
relevance or  physical
condition are  qualified

statements of opinion and
not  representations  or
warranties."

Additionally, a further caveat has

been seen in recent catalogs
worded:
“purchasers are reminded

that colored stones and
diamonds may be enhanced
by wusing one or more
techniques, included but not
limited to: clarity
enhancement, resins and heat
treatments.  The auction
gallery makes no warranty
express or implied to the
buyer as to whether a natural
stone has been enhanced "

Be very aware of the multiple
increment policy of the gallery. Be
sure to factor in the buyer's
premium (and sales tax, if
applicable) in your final figure. Set
a ceiling on your spending power,
write down this number next to the
catalog entry. Don't go beyond
that limit! The rule of thumb is to
ask yourself "can 1 sell it and get
my money back if I need to?"
Work within this principle whether
you are a dealer or a collector.
With this method you can quickly
determine what price level you
wish to bid at, instead of getting
caught up in auction fever. The
auctioneer's  success  depends
entirely on stirring up the crowd
and creating auction fever. Going
beyond your set limit will likely
lead to trouble For a successful
conclusion, know:

The payment policy of the gallery
and prepare accordingly.  Most
of the time cash, cashiers' check
or a check (upon established
credit) and. at times. credit cards
are accepted. Many will only
accept cash, cashier's checks or
money orders. Make
arrangements to get cash quickly
if required  Usually the jewelry
goods must be taken with you or
within 30 days. A storage charge
can be levied. If packing and
handling of purchased lots is
done by the gallery, it is done at
the entire risk of the purchaser.
Sales tax will be added unless
you produce your state's tax
exemption number. Lastly, just
in case you are unhappy with
your purchase, read again the
Conditions of Sale for return
policy under the heading
“Limited Right of Rescission" for
policy and procedures In
summary, if you are going to an
auction, arrive there prepared.
Once you are fully prepared, as
any professional would be, the
only thing stopping you from
success is a winning attitude.
Luck is great when it happens,
but don't count on it. Luck
happens when preparedness
meets opportunity! There are
many good values to be had at
auction and you could be the
lucky one.

Gail Brett  Levine, GG s
publisher of Auction Market
Resource, independent appraiser
and a (very) long time member of
the GIA Alumni - New York
Chapter.

The Guide Expands
Diamond Coverage
Now Published Monthly

With All Popular Shapes
Evaluated Separately

he Guide, a diamond and

colored stone pricing
publication for the trade, has
expanded it's diamond coverage.
The diamond section of this book
is now a S1 page self-contained
booklet that is updated monthly as
part of The Guide. Included in
this booklet are separate pricing
charts at wholesale for rounds.
pear shapes, marquises, ovals,
emerald cuts, radiants. princess
cuts, hcaits, baguecttes, trillions,
and more  This is the most
comprehensive  diamond  price
guide in the industry  Prices are
actual wholesale to be used by
jewelers and appraisers without
having to discount. A one year
subscription includes monthly
diamond updates and quarterly
colored stone updates.

The Guide:
U.S. $180 " for one year
Overseas $250." for one year

Gemworld International, Inc
650 Dundee Road, Suite 465
Northbrook, 1L 60062

Phone' (847)564-0555
Fax: (847)564-0557

o
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BOOK REVIEW

PEARLS

Pearls by Fred Ward, 1995, 64 pages.
Published by Gem Book Publications.
Bethesda. Md.

By J.B. Tavernier, Most Senior Reviewer

Natural pearls, cultured pearls, saltwater
pearls, freshwater pearls, akoya pcarls,
South Seas pearls, Biwa pearls, rice
krispics pearls. black pearls, mabe pearls,
Tahitian pearls. blister pearls. mother-of-
pearl, seed pearls. half pearls- a plethora
of pearls! And Fred Ward sorts them all
out for us in Pearls, the fourth book in his
Gem Serics.

Pcarls were the most valuablc of the gems
until the diamond discoverics of the 19th
century. Pearl fever reached its peak in
Rome during the Ist century. A Roman
general. Vitellius, financed an enure mili-
tary campaign with one pearl carring. Be-
causc of their beauty and rarity pearls
were considered to be of incomparable
value in India. Persia. China, Babylon,
Egvpt and Rome. This was particularly
truc of strands matched in size. shape and
color: very few natural pcarls arc round.
The value of pearls has been referred to in
the Bible. the Talmud and the Koran.

Natural pearls were the only pearls before
the advent of culturing in the 20th cen-
tury. Ward describes the arduous task of
recovering pearls from thirty to sixty feet
of water by divers with no equipment
other than a 50 pound rock to take them
to the bottom. The principal sources were
the Persian Gulf, the coasts of India and
Sri Lanka, the Red Sca. and Chinesc
freshwater lakes and strecams. Then pearls
were discovered in the New World during
Spanish and English colonization, and the
Americas became a major source for both
freshwater pearls from the USA. and salt-
water pearls from Central America. Over
fishing and pollution eventually dimin-
ished production from these New World
sources. Up until World War Il The Per-

stan Gulf, especially Bahrain. was the
hub of the industry. Pearls from here
went to Greece. Egypt and Rome until
the market shifted to Europe after the
Renaissance.

Pearls arc derived from shelled
mollusks-principally oysters in salt wa-
ter and mussels in fresh water. When an
irritant occurs within the animal. it de-
posits a layer of aragonite (the or-
thorhombic form of calcinm carbonate)
over it to reduce the discomfort. If the
aragonitc completely surrounds some-

thing within the animal's mantle or body

cavily it is called nacre and is consid-
ered to be a pearl. If it coats something
attached to the inside of the shell form-
ing a dome. or if it coats the entire in-
side of the shell, it is called mother-of-
pearl. The irritant is usually some debris
swept into the shell such as a picce of
bone, shell or coral. These are normally
flushed out. but occasionally they arc
caught inside and form the nucleus
around which the nacre is deposited.
Ward says that sand is never the irritant
becausc it is so casy to flush out.

AR

Virtaally no natural pearls are being
collected anywhere today. Most US buy -
crs arc unwilling to pay the price. al-
though some Europcans are. and many
Arabs will buy nothing but natural
pearls. The market is small and consists
of the reselling of old strands. The ad-
vent of cultured pearls, industrial pollu-
tion and the sccond world war destroved
the natural pearl industry

Pearl culturing began in Japan carly in
the 20th century. The Japanese were very
sccretive about the process and were (he
only source of cultured pearls for a iong
time. Mikimoto once produced 75% of
the world's pearls. Although others even-
tually discovered his methods. Japan
maintained a monopoly through cartels
and trade agreements. Finally China and
Australia broke the cartel and both pro-
duce saltwater pearls. In Japan the akoya
oyster is nuclcated by inserting a sphere
of freshwater mussel shell together with a
picce of mantel into the mantel of the
oyster: the nucleus is nearly as big as the
finished product. Many objects from
wood to glass to Icad were tried before it
was discovered that freshwater mussel
shell from the USA worked the best. The
nucleated oysters are then suspended be-
ncath rafts until it is time to remove the
pcaris. Mikimoto determined that 4 vears
was the optimum time to producc a high
quality pearl, but cost cutting has reduced
that time to as little as 6 months resulting
1n a cosmetic laver of nacre over the nu-
cleus. Ward says that a pcarl with 0.4
mm of nacre should be sufficient to last a
lifetime with normal wear, but a thinner
layer will not be adequate. It takes an
oyster about | 1/2 years to grow 0.4 mm
of nacre. Although they deny it. the
Japanesc pearls are blcached. dved. and
polished.

The pearl from the akoya oyster is iim-
ited in size. and it was found that the
South Scas pcarls from a different specics
of oyster were larger and finer. Australia
produces the largest and most expensive
cultured pearls. White South Scas pearls
are produced in the warm Pacific waters
from Austrahia northwest to Burma
Black South Scas pearls arc produced
farther east in the Pacific around Tahiti.
the Cook Islands and French Polvnesia.

Japan takes credit for being the first to
culture freshwater pearls in Lake Biwa
although the Chinese had been doing this
with mabe pearls (not true pearls) since
the 12th century. As Lake Biwa produc-
tion declined Chinese freshwater produc-
tion has grown. These pearls are equal to
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claimed to be genuine 8th century BC
Assyrian. First step is in authenticating
the seal. In DC this would be easy by
going to the proper Smithsonian curator.
No museum curator will discuss values
with you, but they can usually scparate
replicas from the real thing.  So,
authentication is first stcp. From there it
is research into the markets that sell such
items. A number of companies in the
U.S. handle these kind of artifacts. Also,
auction houses like Christie’s and
Sotheby's might be helpful.

Finally, the finger. Yes, it is a genuine
human finger. The story is that a doctor
in Kentucky accidentally shot it off in a
hunting accident. Because hc was a
doctor he knew how to preserve it . He
kept it for many years until one of his
sons asked for it. The son then took it to
a jeweler in New York and had it fitted
with an 18K yellow gold mounting. He
hung this ornament on a watch chain
and wears it to this day. The question is
how do we value this? We can take into
consideration the gold mounting itsclf.
How much did it cost and how much is
the intrinsic value of the gold. Well,
what about the finger? Was the guy a
surgecon and the loss of this digit
detrimenial to his career?  Nope He
was a couniry doctor and it did not slow
him down in the least. So, the value
MIGHT be different if he was a surgeon.
this question was not relevant. To put a
cash price on the finger itsclf we can
think about two avenucs of research. We
can see what a Personal Injury Policy
(Insurance Company) will pay for the
loss of a digit and add that to the price of
the gold mounting. And, we can look
into replacement value. Did you know
there are a number of companics in the
U.S. that scll skeletons and various
individual body paris to medical
schools?  One such company 1s called
Skulls Internaticnal Unlimited and they
bill themselves as “The lcading
Osteological specimen supplier.”  They
are located in Oklahoma City. One of
the things 1 found out during rescarch of
“replacement” digits is that they will sell
you an cntire human hand (just the

Professional Appraisal
Course Offered in Tucson

The nation's first jewelry appraising
correspondence course and practical
workshop, The Alaster Valuer Program,
will hold a 3-day jewelry appraising
class at the Courtyard Marriott, Tucson,
Arizona, from January 29t through the
315', 1997. The coursc material is part
of the curriculum that leads to the
Master  Taluer  designation  of
Registered Master Valuer.

Enrollment is open to all. Prior jewelry
appraisal cxperience is not required.
The workshop is an intense 3-days of
lectures. classroom work and hands-on
appraising. The professional standards
of methodology and jewelry appraisal
report writing for insurance, divorce,
estates and damage claims are
discussed. Legal issues and the latest
US government  regulations  that
concern jewelry appraisers arc covered,
including the Uniform Standards of

Professional Appraisal Practice
(USPAP) Guest  lecturers  and
gemological  experts  offer  valuable

identification and pricing information
not available in other scminars.

The Master  Taluer  Program s
rccommended and endorsed by lcading
gemological and appraisal associations
worldwide. The American Socicty of
Appraiscrs is currently giving 24 Re-
certification Credits to ASA members
who take the Master 1'aluer workshop.

Anna M. Miller. International Director
of the MV program. stresscs the valuc of
this course to those currently engaged in
jewelry  appraising.  and  thosc
considering jewelry appraising.
“Jewelry appraisers take on a liability
that makes it imperative for them to be
able to practice high standards and
understand profcssionalism.  And for
those just starting in jewclry appraising.
this workshop combines training and
practical expericnce to create confidence
in the individual ”

Class sizc 1s limited.  For additional
information contact Anna Miller.
phonc/fax  (713)485-1606. or A/l
Program. PO Box 1844, Pearland. TX
77588.
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bones. no skin) for $125.00. It is an
interesting research project.

During my rescarch of this question |
ran mto some really odd and quirky
things. 1 found out there 1s a place
that  markets  genuine  human
shrunken heads (the tvpe from
Bornco headhunters); and ! ran into
quite an interesting story about the
sale of Napoleon’s ....ahem. how can
[ put this..... reproductive organ? ( Is
that clear?) It was for sale in the U.S.
a couple of vears ago but betore the
saic could get underway the French
government complained loudly about
wanting it returned on the basis of
being a historicai and cultural relic.

So that's 1t for me. Hope vou ali had as
good a time as [ did with this column.
Plcasc let me know if you get anything
weird to appraisc. I'll put it in the book
I'm currently working on about this
subject.

Here are my final words of advicc if vou
want (o be a professional gems and
Jewelry appraiser:  You can be expert
1n any subject if you constantly use and
put into play these three words:
Ohserve, Remember. Compare

.
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All Cartier Issue
By Auction
Market Resource

Auction Market Resource for Gems
and Jewelry offers a very special year-
end issuc - CARTIER! This Special
Issue contains nearly 300 Cartier
Jjewelry items including pearls,
certificated diamonds and gemstones,
and watches. This volume provides
subscribers with much needed
technical information, facts, figures,
photos. pre-sale cstimates, hammer
prices and gemological detail of
sclected Cartier picces dating from
Victorian through modern cras.

The 1996 Special Cartier Issuc is based
in cooperation with Antiquorum
Auctioneers of Geneva which is
conducting. in collaboration with the
Parisian auction house Etude Tajan, a
Cartier sale in Geneva on November
19.1996: all picces in the sale will
have a certificate of authenticity issued
by Carticr.

Lael Hagan, GG, noted New York
based jewelry historian, writes a
definttive article “The Cartier Legacy,”
giving breadth and depth on the 150"
Anniversary of Cartier plus a special
interview with Eric Nussbaum, Curator
of the Cartier Archives. Ms. Hagan
also includes glossarics, bibliographics.
and a hallmark overview.

Auction Market Resource for Gems
and Jewelry is published bi-annually
and is available by subscription only:
$195.00 for the U.S. and Canada:
$225.00 for overscas orders. To add
this key resource to your library,
contact: Gail Brett Levine. GG,
Auction Market Resource, P.O. Box
7683. Rego Park, NY 11374, Phone:
(718)897-7305. Fax: (718)997-9057.
76706.0 14« compusery.com
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Work Place

Experienced Gemologist
Seeks Position

Stbongile Neube. GG. has cxperience
working at the Sandawana Mining
Company of Zimbabwe. Among
other things she graded and priced
rough, cut gemstones, and trained
and supervised gemstone cutters. Si-
bongile, who goes by Sibo. received
her GG from GIA in 1990. She is
currently a Student Assistant in the
Institute of Information Management
at George Mason University in Fair-
fax, Virginia.

For a resume contact Sibo at
(703)391-6041 or E-mail:
sncube/@osfl gimu.edu.

If you are secking a job or looking for
Job applicants, short ads arc being
accepted to run in The District of
Gemology. Job related ads are cur-
rently free (subject to change). Con-
tact the Editor, Bill Wisc at
(301)843-3617.

Past President Bobby Mann ex-
hibited his collection of colorless
gemstones at the October meeting.
Abvays on the look-out Sor a color-
less gem he doesn’t have, Bobby
would be very interested to hear
Jrom you if you think you might
have one that he doesn’t (and you
are willing to part with it).

Fuller & Associates

announces the addition of its
* *x %

Silver Appraisal Department

* Xk X
specializing in
Historic Research & Valuation
of
Domestic & Foreign
Hollowware & Flatware
Sterling, Silver-Plate & Silver-on-Copper
by appointment

A x %

7921 Jones Branch Dr. Suite 311
McLean, Virginia 22102

(703)442-6690










