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nother issue hits the

streets, and another chap-
ter milestone is marked. We now have
the minimum requisite for entry into the
Chapter Newsletter contest, held yearly
by our parent organization. This success
is due primarily to the overwhelming
support I have received from our chap-
ter members who have volunteered arti-
cles for this newsletter. Not only have
the volunteers produced articles, but a
number of them produced them on
diskette, which very much facilitated
the publishing process. I believe that

Volunteerism At Its Best!
Committees of Volunteers
are working to improve
several aspects of our
chapter. The results are
impressive. Read on for info
on how you can help!

when you read these articles, you will
agree there are some real hidden talents
amongst our membership!

Please plan to attend the meeting to be
held this coming Tuesday, August 8th,
at the Holiday Inn in Rosslyn. Note that
this is the SAME LOCATION as our
previous meetings - just the name has
changed! We have the extreme good
fortune to present Robert Weldon, a se-

nior editor at Jewelers Circular Key-
stone.

Many of us are aware of Mr. Weldons’
talent as a gem and jewelry photogra-
pher, and those who are not aware are
in for a tremendous surprise. (But what
else would you expect from a chapter
board that has produced nothing but the
best - month afier month?) As our illus-
trious president, Bobby Mann has men-
tioned in his letter, we will be having
our Show & Tell at 7:00pm, wherein
our members will challenge themselves
(what a sight!) with a myriad (or at
least several) difficult synthetic gem-
stones. The challenge round ends at
7:30pm, when our guest speaker will be
introduced.

The Editor

Inside This Issue

8 HOURS ATJAVITZ ~ Pg.2
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V \/ e are halfway through 1995

with four exciting monthly

meetings and our Christmas party and
auction still ahead.

Attendance is strong, over 100 have
signed up for the bargain meeting fee
vearly rate of $40.00.

During our 7:00-7:30pm networking
and socializing time we have added
something new, a Show-and-Tell table.
T kicked off this program in May, dis-
playing my colorless gemstone collec-
tion. Carol Scott followed in June,
showing examples of her vintage fash-
ion jewelry collection. In July, we
brought in examples of interesting eye-
visible inclusion gemstones.

If you would like to display your collec-
tion, show a new product or instrument
or anything that would be of interest to
our members, please contact any board
member so we can schedule you.

Our Tape Library is growing through
donations from members. To view a
tape you can pick it up at any meeting
and return it the following meeting. The
fee is $5.00 per tape. This is an honor
system, and you pay Bill Dougherty, the
treasurer when you return the tape.

Our group is growing, committees are
forming - get involved - VOLUNTEER!
These are important jobs, assist your
board in the months to come.

The most important fund raiser of the
(Continued on page 2)
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Eight Hours
at
Javitz

By Davia & Ira Kramer

Arriving five minutes before “curtain
up” at 10:00 AM. for the July ‘95 JA
Show at Javitz Center, along with thou-
sands of other, the top of the escalator
featured no less than a dozen D.C. area
jewelers. The adventure of holiday
shopping was about to begin. But
first...in order to enter, our badge, now
looking like a credit card, had to be
scanned, the first time and every time
one entered the exhibit area.

After eight hours and forty very long
rows later, we are glad to report that
“everything old is new again”. Who
ever thought that 1995 would bring us
lava cameos in three colors, various
sizes and carvings. Additional cameos
were carved from colored glass, chal-
cedony, shell, and stamped from just
plain gold!

The renaissance look, ie., “Seiden
Gang”, was everywhere, predominantly
with sand-blasted finishes, which were
seen on all types of jewelry.

Novelle Bague no longer has a
monopoly on enamel jewelry. Indeed,
enamel jewelry was plentiful, beauti-
ful, and in multitudes of color combi-
nations. Ambar has spurred the indus-
try into invisible settings, which were
everywhere, and not only in diamonds;
think ruby, sapphire and emerald, too,
alone, or mixed with diamonds.

The David Yurman look was ubiqui-
tous. Every aisle contained at least one
booth exhibiting torque style bracelets
in silver, gold, silver & gold combina-
tions, all with or without stones. Cabo-
chon cuts were abundant, not only in

the torque bracelets, but in all types of
Jewelry.

South Sea pearls are definitely here to

stay. Anyone who was selling cultured |
pearls had South Sea pearls in their inven- !

tory, in both strands and finished jewelry.

It could be our imagination, but it seems

that more manufacturers are selling semi-
mounts. Over the last ten years, this cate-

gory has proliferated.

Also, a note on displays...white, washable |

and some with colored borders.

There was so much more to see... we
haven’t even mentioned the watches, the
Far-East or European sections or pray tell,
loose diamonds, estate jewelry or new de-
signers...or the time spent schmoozing
with friends, but the show closed at 6:00
PM.

Tempus Fugit...when you’re having FUN!

(Continued from page 1)

...President’s Letter

vear is our Christmas Party and Dona-
tion Auction. The success of this event
allows us to keep the meeting fees low,
even with our steadily rising expenses.

We are encouraging all to attend and
bring a guest to this party, and partici-
pate in the auction.

Donations for the auction are needed.
Help make this event the best ever. We
call on all members to seek donations
and pass them on to the auction com-
mittee. The earlier the better.

Sincerely,

Bobby Mann - President
G.ILA. Alumni - Wash. D.C. Chapter

Have a Heart,
Volunteer!

Board of Directors - Contact Phone Numbers

Clip & Save for Future Reference

President - Bobby Mann............
Vice-President - Fred Ward.......
Secretary - Michele Zabel..........
Treasurer - Bill Dougherty.........
Historian - Lorin Atkinson.........

..................... (301) 894-5071
..................... (301) 983-1990
...................... (410) 455-9453
...................... (703) 780-0317
...................... (703) 734-3831

(703) 442-9008
(703) 821-2430
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Letters 1o the Editon

ditors Note: In March, Mr.

Richard Drucker spoke on the use
of pricing guides for appraisers, and performed
an experiment in pricing with those members
present at the meeting. The following letter
revealing the results of the experiment was
sent to us for publication.

April 20th, 1995

To The Editor,

I thoroughly enjoyed my visit to the D.C.
chapter in March. I would like to commend the
officers of your chapter for their dedication and
commitment to education. Your chapter is
possibly the most active with an amazing 10-12
meetings per year. Keep up the good work and
kudos for “The District of Gemology™.

At my lecture, I presented statistical data on
diamond pricing that may be of interest to your
readers that could not attend. I will give a brief
review for the newsletter. Also, I did a pricing
experiment, and promised to forward the results
to you.

When using a pricing publication for diamonds,
I wamned that you must be fully knowledgeable
of the market and where prices fit in that
market. Each publication or source has a
different way of reporting prices. It is not
recommended to simply average prices as they
reflect different markets. The Guide represents
memorandum pricing. It is currently intended to
reflect approximately the upper 10% of the
market. Therefore, better cut, “certed” stones
would most likely fit into this criteria. Cash
discounts and other factors can greatly affect
price. Also, dealers closer to the source may
also show some discount.

One example was given for an H-SI1, 1 carat
round. Of 52 stones sampled from the Polygon
computer trading network, the highest asking
price was $4,200.00 per carat. The average of
all the G.I.A. certed diamonds was only

$3,758.00 per carat. The Guide price was
$3,900.00 per carat, slightly above the
average. Although some stones were
considerably below this price, the cuts were
not considered and some were not
laboratory graded. Still, it is expected that
some will discount and then the price can
be considered a good buy.

As for the colored stone pricing experiment,
I passed around G.I.A. GemSet pieces that
were to represent five actual colored stones
from a dealer’s inventory. The first
assignment (called price 1) was to guess the
price per carat with no help. Next, pricing
grids from The Guide were displayed, and
the audience was asked to once again price
the gemstone (called price 2) with t he
assistance of published pricing. At this
point they were still using their own quality
assessment categorizing the gem as
commercial, good, fine or extra fine. In The
Guide, there are quality ratings for various
gemstones and GemSet pieces. Having this
extra knowledge, everyone would then have
the same answer (called price 3). This was
the last part of the assignment, and this
third price was then compared to the actual
selling price.

Most of the participants turned in their
work for me to compile the data. Some
admittedly were not familiar with
gemstones. A few of the answer sheets
could not be used for this or other reasons.
Approximately 30 answers were compiled
for this report.

KEY

Price 1 - Total Guess

Price 2 - W/Guide Grid & Guess
Price 3 - W/GemSet & Guide Grid
Actual - Actual Selling Price

Aquamarine 11.13 carats

Price 1 - $35-900/ct.
Price 2 - $125-500/ct.
Price 3 - $365/ct.
Actual - $465/ct.

Kunzite 31.87 carats

Price 1 - $12-300/ct.
Price 2 - $40-120/ct.
Price 3 - $85/ct.
Actual - $100/ct.

Tanzanite 10.44 carats

Price 1 - $150-1,100/ct.
Price 2 - $300-600/ct.
Price 3 - $465/ct.
Actual - $475/ct.

Blue Sapphire 4.13 carats

Price 1 - $175-4,500/ct.
Price 2 - $950-5,000/ct.
Price 3 - $4,300/ct.
Actual - $4,000/ct.

Blue Sapphire 4.28 carats

Dy QNN 1o
Price 1 - $45-800/¢ct.

Price 2 - $100-700/ct.

Price 3 - $150/ct.

Actual - $225/ct.*

*Note: This stone was selling slightly higher as
it was a well cut heart shape and very clean -
VVS.

The experiment was designed to show that
knowledge and additional tools can greatly
benefit the dealer or appraiser when pricing
colored stones. Colored stones are highly
subjective and pricing is difficult. Price 1 was
always a large range. Price 2 was narrower as
more knowledge was added. Price 3 added the
extra tool of a GemSet grade and these prices
were very close to the actual selling prices. One
note on the blue sapphires. The group tended to
over-value the commercial sample (remember,
sapphires can be very inexpensive) and
undervalue the fine sample (this was a fine
Burma stone, and prices can get that high!).

Richard B. Drucker, GG
Publisher of The Guide
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It Was A HRD Days Night!

The Antwerp
Diamond
Conference

By Bill Wise

On June 7th, the Belgian Diamond High
Council (HRD) held the first Antwerp
Diamond Conference at the Four Seasons
Hotel in Washington, D.C. A large
contingent of our alumni association was
present.

After socializing at the registration area
we entered the conference to find two
large packets of catalogs, pamphlets,
information sheets, a calculator, and most
intriguing, a pair of 3D glasses.

The opening introductions were made by
Mr. Alain Decraene the Trade
Commissioner for Flanders. Mr. A.
Adam, The Ambassador of Belgium to the
United States, gave a short opening talk.

The podium was then handed over to Mr.
D. Bellinger, President of the Maryland-
Delaware-District of Columbia Jewellers
Association, who spoke about the present
status of the local jewelry trade.

An interesting video was then presented
about the Antwerp diamond trade
industry. It showed how diamonds are
mined, cut, and distributed. Antwerp has
been a thriving diamond cutting center
since the fifteenth century and is
expanding it’s market share with
innovative technological and business
ideas.

A presentation was made by Mr. Isi
Beck, Vice President of the HRD. He
reported a lot of facts including U. S.
retailers selling $12.9 billion worth of
diamond jewelry in 1994, and importing
$1.25 billion worth of diamonds from
Belgium.

Late to the program was Mr. P. S.
Watson, the Chairman of the U. S.
International Trade Commission. He
was held up by negotiations with Japan
in our trade disagreement. Mr. Watson
confirmed that U. S. - Belgian trade was
very good, then went on to speak about
general world trade issues. He did say
that we (the USA) are “playing a
dangerous game of chicken with Japan”
during the present trade negotiations.

he importance of closing the differen

Mr. Van Bockstael stressed

-in diamond grading systems in
_use in the world today

An engaging video on HRD diamond
identification and grading practices was
shown next. It specified the details of the
HRD diamond certificate, covering their
approach to measurements, the 4C’s,
fluorescence, and cut grading.

The most interesting presentation of the
program was given by Mr. Mark Van
Bockstael, the Manager of the HRD
Institute of Gemmology. His talk
covered diamond identification, grading,
treatments, and synthetic diamonds. Mr.
Van Bockstael stressed the importance of
closing the differences in diamond
grading between the systems in use in the
world today. It secems the first 3 C’s,
carat weight, clarity, and color, have
minor differences which should be easily

resolved. But when it comes to cut
grading, we have no standard system in
this country. While GIA states a
worldwide standard for cut cannot be
attained, HRD has a simple grading
system in place for round brilliants. Mr.
Van Bockstael said a lot of effort is being
put into creating a harmonized diamond
grading system, mainly through the ISO
(International-Standardization
Organization). Finally, it came time to
put on the fashionable cardboard 3-D
glasses. We were shown slides of wire
frame diamond shapes with inclusions at
different depths. One interesting feature
was that if you took the glasses off and
turned them upside down it made the
picture reverse itself so it looked like you
were looking at the diamond shape from
the culet side. While I could look at the
wire frame shapes and see the 3D effect,
I couldn’t clearly see a 3-D effect with

# the actual diamond pictures we were

shown later.

After Mr. Van Bockstael’s stimulating
speech, a drawing was made to see who
would win a free trip to Antwerp. The
winner was a member of the Maryland,
Delaware-District of Columbia Jewellers
Association.

With the formal program over, a superb
buffet dinner was served. A windfall of
the biggest and best shrimp was only
surpassed by our Belgian hosts most
gracious invitation to an enormously
enlightening & informative conference.

& s
MRS
N
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VYolunteer Committees

Newsletter

: Contact phone 1 (Home) - Contact phone 2 (Work)

Martin Fuller - Chairman
Jeff Allinson

Andy Herman

John Lees

Surbhi Pandya

Carolyn Chappell

Carole Scott

Jean Vitayanewatti

Bill Wise

Christmas Auction Donations

(703) 882-3113
(703) 823-6278
(703) 273-9059
(703) 860-0638
(703) 347-7245
(301) 843-5617

(703) 442-9008
(703) 356-0138
(410) 266-4073

1-800-328-7833 ext. 73309
(301) 870-8783

Lois Berger - Chairman

Melanie Marts

(301) 589-7374

(703) 707-8672

Telephone Committee (Membership)

Gailyn Sanderson - Chairman

(410) 544-5357

Jean Vitayanewatti

(703) 347-7245

Bob Hoskins (703) 821-3344

Tom Mangin (703) 821-3344

Darlene Funk (717) 632-2590

Guest Speakers
Jerry Root (202) 686-1518 (703) 522-4881

Elizabeth Mandros

1-800-328-7833 ext. 73309

Christmas Party

Blas Camera

(703) 476-1511

(703) 536-3600

Carolyn Chappell

(703) 273-9059

This is the current status of the volunteer committees. It is as up to date as possible, and can easily be amended to accommodate more
volunteers. Remember - The more, the merrier! Sharing the work makes it not only easier for everyone, it gives our chapter the
opportunity to provide our group and our community more benefits. If you are a volunteer listed above, we give you our thanks for your
service, and if you’ve inadvertently been listed on a committee other than you chose, or if your contact number(s) are incorrect, please
advise us as soon as possible, so corrections can be made.
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Spot Readings

“Palatable Views for you to Muse”

“Diamonds”

oD

F. Ward, 1993. Diamonds. Illus., 64 pp.
publ. by Gem Book Publishers, Bethesda, Md.

This is a very readable book, both
enjoyable and educational. It gives a
concise, comprehensive overview of
diamonds from their formation to their
display in your local jewelry store.

We read of the intrigue and mystique of
selected stones such as the Koh-i-noor and
Eugenie Blue, thought to have come from
the Golconda mines 3000 years ago. We
follow discoveries from India through
those in Brazil, Africa, Russia, Australia,
and finally Canada. The book reviews the
development of the De Beers syndicate in
South Africa through the rivalry of Cecil
Rhodes and Barney Barnato.

It tracks the diamond crystal from its
inception 100 miles or more beneath the
continents to its emplacement in kimberlite
pipes and surficial deposits of alluvium and
beach sands and gravel. The various
mining methods are described from the
open pits of early South African days to the
modern industrialized operations, both
surficial and underground.

The major producing countries are
reviewed by quantity of production and by
value. The history of cutting is discussed
from the early bruting and polishing done
in India through the more precisely
calculated faceting of the modern round
brilliant. The De Beers marketing system
and its effect on the industry is examined

from its early acquisition of the South
African mines, its sales of rough to
sightholders in London, to its recent
promotional successes in Asia. The
development of synthetics is reviewed
from GE's efforts in the 1950s to the
current developments in Russia and
Japan. The ever increasing industrial
uses of both natural and synthetic
stones are examined. Advice to the
consumer includes discussions of the
grading of diamonds, the effect of the
four Cs on price and value, and care of
the stone.

A couple of minor nits might be picked
here and there. On page 15 kimberlite
is referred to as "conglomerate”, and
diamonds are described as forming in
an "ooze". Conglomerate is a
sedimentary rock, while kimberlite is
igneous, and ooze specifically is that
yucky stuff which occurs on lake and
river bottoms and in certain ocean
basins, not the stuff down deep at
temperatures and pressures where
rocks melt.

In buying diamonds, all 4 Cs are
mentioned, but it should be stressed
that when the price seems less than
warranted by the clarity and color, a
poor cut may be causing a dull, lifeless
appearance, thereby reducing the value
of the stone. The consumer should also
be alerted to the possibility of filled
stones. These are very minor points
and do not detract from the book in the
least.

This is a most welcome book. It is well
written,  informative and the
photographs are excellent. It should
give great pleasure to both the layman
and professional alike, and should be
in the jewelry store as well as the
gemologist's library.

J. B. Tavernier
Senior Reviewer

Anna Miller’s
Master Valuer
Program

* % %

Part 111
Antique Jewellry
Valuation

An In-Depth Review

The Master Valuer Program is a jewellery
appraisal course by highly acclaimed author,
educator, and master valuer, Anna M. Miller,
G.G . This review pertains to that portion of
her 30 chapter correspondence course which
covers antique jewellery valuation. The initial
presentation of this section on antique
jewellery begins with the appraiser’s
methodology for determining valuation.
Helpful definitions are provided concerning
what is an antique, an heirloom, a piece of
period jewellery, and a collectible. The
antique jewellery course consists of 10
separate lessons, and I will briefly highlight
several of them.

The first lesson deals with the history of
antique jewellery and its nomenclature. This
history is covered in rich paragraphs, chock-
full of information about the evolution of
Jjewellery, from the earliest times through the
centuries (Paleolithic, ancient world, dark
ages, middle ages, 16th and 17th century, and
French Revolution), and ranging across a
wide variety of cultures (such as European,
East Asian and American Indian). The
glossary of terms for antique and estate
jewellery is delightfully complete, with
additional glossaries listed by topic and
supplemented by references. The questions
posed by Ms. Miller for self-study are clear,
and the written material and references

given provide more than adequate answers.

(Continued on page 7)






















